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Calcagni Real Estate President Antonio Liguori Reports
on an Historic Connecticut Housing Market

Soaring Home Sales, Rising Sales Prices and a Staggering 36% Decrease in Inventory

T

he year 2020 in the Connecticut real estate market will
be one to remember. There are many ways to describe

it; opportunism will be the focus of this recap. The effects
brought upon Connecticut due to the pandemic will forever
change the landscape of how we have all worked together
to move forward. Lifestyle and employment have had to be
reshaped and reimagined in an extraordinarily short time. While that brought
frustration in certain situations, it also allowed for innovation and strategic
planning to be a driving force.

SmartMLS data for 2020 had
increases of 21.6% in pending sales, 18.1% in closed
sales, 14.5% in the median
sales price, with single-family
homes up 14.8% and townhomes & condos up 10.4%.
Homes available for sale were down a
staggering 36.1%.
Any person in real estate sales can tell
you that the buying frenzy due to the
low inventory made the term “sense of
urgency” sound like an understatement.
2021 has started as if we are still in our
“busy season” in late spring/early summer. With interest rates remaining at
record lows, tight inventory will continue
to allow this market to be a frenzy.
There is no secret that prices for
building materials have gone up
tremendously across all industries.
The demand surge for renovations and
new home builds keeps tradespeople at
maximum scheduling capacity. When that
is coupled with the previously mentioned,
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it should come as no surprise that buyers
are still going to surge forward to lock in
their price, not only for their respective
home, but also for their rates. Supply
and demand will only continue to drive
pricing up, and most people do not want
to “overpay” for the same product.
Interest in New Construction has not
wavered, as any real estate brokerage
specializing in new homes can attest.
Tracking analytics has allowed for the
creation of “lifestyles” pages, and the
activity and time spent researching
homes in Connecticut continues to
climb.
For instance, Calcagni has seen a 48.5%
overall increase in users year over year,
with over 50% being “new users,” confirming the analysis.
Calcagni Real Estate has had a 123%
year over year increase in new home
sales YOY.
Communities such as The Yorkshire
in Farmington and Arbor Meadows in
Cromwell are scheduling closings in

2022 for incoming reservations and contracts, which is positive news since there is
such an inventory shortage.
Active Adult communities, which were
considered a class to be majorly impacted,
have been positively affected by the buying frenzy, as Beecher Walk in Orange
and Castle Heights in Cheshire has seen
sales increase well beyond what they have
historically had.
In addition to that, other established
subdivisions such as Magnolia Ridge
in Middletown and Hillcrest Village in
Southington have been operating at an unbelievable pace, pushing to final available
units. The important takeaway from that
is that buyers are willing to wait for new
construction; buyers who can wait longer
and lock in their pricing for a new home
do not need to feel the pressure of making multiple offers. There exists a happy
medium.
In conclusion, everyone needs to communicate effectively, cooperate, and have
patience. With guidance from our local
government leaders and the CDC, and
with vaccinations becoming more readily
available, we will continue to see more expansion in Connecticut regarding business
and events, as described in press releases
from the Governor. Ultimately, that will
continue to lead the direction of a further
increase in activity, as there is a direct
correlation to consumer confidence and
willingness to buy and sell real estate.
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Building your family’s
home can be a whole
lot easier.
Liberty Bank’s award-winning Construction to Permanent Mortgage
automatically converts to a permanent loan once construction is
complete. With half the paperwork and one-time closing costs,
new homeowners have more time and money to devote to the home
of their dreams. It’s just one of the ways Liberty helps to improve the
lives of our customers for generations to come.
Want to chat? Your local Loan Originator will be glad to tell you more
about how this mortgage might work for you. Find a Loan Originator
at liberty-bank.com or visit us in-branch.

MEMBER FDIC

EQUAL HOUSING LENDER NMLS #459028 All loans are subject to credit and underwriting approval.
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790 Farmington Ave, Bldg. 2
Farmington, CT
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